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Investor Presentation Disclaimer

Use of Projections

This presentation was prepared for |rlarrmm|al mposesu'ly by Ewwc Hddlng Lad. CEHL) and SKinvicius Holdng; Sarl, ogetherwith i |Is affiliates and mdlm “5K") and contains financia forecasts with esped 1o cerain financid metrics of SK Neither EHL's
independent suditors, ner the i 5K, audied mviewed, compiled, prejections for the purpoe of theirindusion in i presentation, and accordingly, neitherel them expressed an
opinionor provded amy mhufnrmdammmwth respect thesto inrﬂlepupose of this presentation. The linan(-d Iofeas:sam prqea-orsﬁlmu ot be relied upon as being necessarily indiative of futume results. Neither EHL nor SK undertakes any comemitment 1o update
or revise the projections, whether as a esuk of new information, future events, or othervise.

The ammmnnsand a-males mﬂyng the prospective financial information are inherently un certain.and are subject 10 wide variety of sigrificant business econamic, and competitive risks and uncertainties that could cause actual msu ks to differ materially from thase
thare can be no assurmnce that the prespective forecasts mandtatveof the Rdwre performance of BHL SKorthe sombinesd comp any after completion of any proposed tsiness comBination or that adual eslts
willl mat dlfer ma:na'y from those presented mll\eprospecwe financid information [ndusion of the prspactive finaral infomation in this presemation shou ld not be regarded as a representation by any person that the results contained in the prospedie finandal
information will be adhigved

Eprward:Looking Staptements

This son ndude rmay be identified by the wse of words such as “forecst ™ “intenc ™ Strategy.” “seelc” “tamget” “mtidpate” “believe” “eupedt” “estimate,” “plan,” “outlook,” Tuture,” “opporun ity “project”
“ray,” "sheuld " wenld” "will be” 'nllcnnﬁmq.' Sl 1||!|y mula and other simalar exp that predig aril events o rends or that are not statements of hisioncal matters. Forward -locking statements in this pressn tien may indude. for ecample,
about ) < annual growth mte, (i) increases in fine severity and wse of mtardant, (i) growth in fise safety tuck-ins (iv) potential futune acquisitions and () growth in fire safety volume, fire safety prces, oil addifives, EBITDA marginand revenus.
Such fanward-Boking sStalment with respact 16 rewenues éarings, parformance, SHateq s, Synengies prospect, and other sipeck o!luum of EHL SK, or the combined cm-apany dwr wmm of any prepased butingss combination aré based n cusént
expectations that are subject 1o risks anvd uncerainties. A number of facton could @use adual results or cutcomes i dife i d by such forwand irchide, but are nat limited 1o: (1) our substansal deperdene on sales
to the USDA Forest Service nd the stateof Calf ornia nd the risk of decreased sades to these astomen: (2) changes in tharegu lation ulhr patrochemicd industry, a down urn in the ol addlmsmd.ra fire-rotardant end muncm or cur failure o accurtely prodict the
frequency, dusation, Bming and sevesdty of chan ges in demand in such markets (3] changes in custorver relagons or servicdevels (4) changes in the aval ability of products from our suppliers the availabiity of third-paty loginis suppliers ko
distribution stoage and Farsportation: (5) adwrse effacts on the demand for our producs or services due to theseasonaber gydical ratum of our business or severeweather events; and (7) :urmtongnngand futum Il'rgaim including multi-district liggation and other legal
proceeding.

Accordingly, fornarcHooking staements, induding any projections or maysis, shoud not h rllwd a3 facwal and should not be relied upon as an accurate prediction of future msults. There can be no assurance that historical trends will continue The forward -locking statemants
contained in i preen trion ane baed on Our G ent expectations and their peential effects on EHL and SK_ Thee forward-looking sutenents imo b a number of ride, Lncertantien (some of which am beyond our contral), o other
assumptions that may cause actual results or performanceto be materialy different l'cm those expressed or impled by thesdorvard-looking siatements. These risks and unceriainties indude, butare not limited to, those faciors desaibed in the risk fact ors i be provided io you
Should one or mose of these risks or uncertainties materialize, or should any of our assumptions prove incomect, actual resits may vary in materal respedts from thase projected in these Sorward -locking staterments. We undertale no cbligation 1o updae or revise any formard-
losking swterrents, whether as a result of new irformation, fture svents of othenwse, exeeptas may be requned under appiéable secirities lave. Acordngly, you should rot putundus relance on these Saemens.

Mesther EHLarSK, ner awo!lmrmﬁna‘ﬂm& e amy update this i nions enprestad inthes precentation wese obtained from sources bel warranty, et
or imglied, is made as 10 its accuracy or completeness. This presemauon oomlrsprehmnw-nhrmmoﬂ; is mh;u:lucha-ngea‘t any tirme and is not, and should rot be assumed 1o be, ﬂurrplmolb(mmall the |rlc(monne(esw w0 adequatdy rrBFne an infomed
decision regarding your engagement with EHL or SK.

W of Non GAAP Finenial Measurey

This presentaton ndudes non-GAAP firandal measures, indudi ng EBITCA. Ma}a;e-mert believes that trtsemnw measires of firancial results provide usefulinformation lorrﬁnageenmand umm regardng cestain financidl and business trends. relating to 5K financial
condition and mesuts of operations. BIL theuse of Sy | fodl for inwestors o wse in evaluating ing resutts nat corsider these non-GAM measures inisclaon or i
alternative tofinandal measures detesmined in acordance with GAAP. The prndpal Immnmnhhese non-GAAP firandal measures is that they may et lude sgnr A emmses ard ather ilems ha ae req-rw by GAAP to be redoded in Sl(shnatml stamin adcltum

they are subject ta inherent limitations as they reflect the exerise dyudqﬂens bymna-gemem abou twhich expense and otheitems are avduded or included in ANP finandal measures. Cther companies may cal
and therefore thenon-GAAP meassnes of 5K induded in thi Ration may not b dmecty 0 drmilady ttied me of othr i

Insdustry and acket Data; Trademacks and Trade Names

In this presentation, EHL and SK nety on and refer to information md statistics reganding the sedors in which SK competes ad other industry data. EHL and SK cbitained this information and statisics from third-party sources, by rrirket reseanch fims and

gavernmant agencies. Neither EHL nor SK have independently verfied the acouracy or completeness of the data contained in hee third-party sources and other publidy avadbble information. Accamdingly. none of BHL 5K nor their reped-veaﬁliﬂsaﬂd advisors males amy

rmrmnmumastumtuuawu completensss of these data. BHLand 5 have supplemented this i ion whem nacesssy o from SKs | estimates, taking into account publicy awaildble information about ogher industry prsdpants and SK‘s
bestview a5 that & net p . This data ks sulject to change.

EHL and S al i ta it and frade thatthey w in oo reion with ﬂcﬁfllmﬂlwrrﬁmﬁu‘- g Thiz a7 bradernan ks, 2er and trade rames of third partes, which ane the
property of their respective cmm The wse a«dusplayolthm parties’ racemarks, service marks, trade names or producisn this presenation is not intended 1, and does not imgply, a reltionship with EHL o 5K, or an endo sement or spansorship by or of EHL or SK All rights to
thee trademarie, copyrights, loges and cther intellectual pro perty listed g 10 thair dEHL orSK use thereof does not imply an #f listion with, or andorsement by thecwners of such trademarks, copyrights, bgos and athar intellec ual proparty.
Solely for comversence, thetrademarks, serdcemarks and trade rames refered 1o in tis presentation may appearwithout the®, TMor SM symibels, but such references are natintended 1o indicate, in any way, that EHL or SK will mot assen, to the fulest extent under applscable
law, their rights or the right of the applicable li o these t ks, seevice marks and tadenames.

o Offer or Solicitation
This presentation and any ord statements made in connection with this presentation are forinformational purposes only and se nevther an offer o nor a salicitation of an offer to sell, subscribefor or buy any sequrities or the solicitaion of any vote in any jussdicion
pursuant 1othe proposed transacsons o atherwise, nor shall there be ary sale issuance or ranster of securites inany Jesdiction in oon ravention of applicable law.

Ln connect: hthe pr d busi rbination, Perimeter Solutions, SA (Holdeo'). a subsidiary of Everire Holdings Limited (Everire), will become the hoiding comparyy of EverAre and SK Irvictus Intenmediase S.ar |, (Perimeter) as of mclosnrgol the peoposed
mination. Haids has fled 1 staement on Form 54 (the “Form 5-4) with the LS. Seaurities and Ww‘geconwmnme SECYin cennedion with the proposed business combination. Holdog, EverAe rge investors, stockh oiders and
otier interested persons 1o fesd, when avalable, heForm 54, as wel as other SEC in . & thess rraterials will contin important infarmation dout Holdes, EverAre and Perimetes arel thepropossd buginess

combination Investors can cbain a copy of the Form 54 and other documents filed with the SEC without dharge atthe SEC'swebwe Mser_gmi,«
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Our Objective

Deliver private equity like ] Own, operate, and grow

returns with the liquidity of a
public market

uniquely high-quality
businesses

Target Economic Criteria

Recurring and predictable revenue streams

Long-term secular growth tailwinds

v
v
v" Products that account for critical but small portions of larger value streams
v" Significant free cash flow generation with high ROTC

v

Potential for opportunistic consolidation

: — ——



Operating Principles

S

Provide customers with high-value products and exceptional service

Q-

Maintain a decentralized and autonomous organization structure

O

Implement a compensation system that closely aligns management with
shareholders

> P

Follow our value-based operating methodology based on our three
value driver concepts

o

Closely manage our capital structure to optimize value creation

\ J
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Perimeter Investment Highlights

Mission Critical Supplier
v Mission-critical supplier of retardant to wildfire agencies globally

Attractive Financial Profile
v’ ~40% EBITDA margin and ~2% capex as % of revenue

é? Long-Term Volume Growth

v" Long history of increasing fire severity and retardant use

,;A Perimetersownons

Value-based Pricing
v’ Critical product/service enables value-based pricing

9 Consistent Margin Expansion

v 12% revenue growth v. 18% EBITDA growth over the past decade

o Opportunities Across Value Drivers

v Opportunities across our operational value drivers and capital allocation

v

,oA Perimetersoumons



Perimeter Solutions Overview

Segment Highlights

Revenue by Geography

+  Fire Safety (~80% of EBITDA): Supplier of mission critical fire retardant
globally.

*  Volume Growth: ~10% historical volume growth driven by:
— Higher Acres Burned and Longer Fire Seasons
- Increasing Wildland Urban Interfaces
— Increasing Firefighting Aircraft Capacity

»  Value Growth: Retardant is a critical componentin wildland fire
fighting, yet represents 2%-3% of suppression spend, which enables
consistentvalue growth.

COLUMBIA

Select Customers
= zrﬂ'ﬂtn:
BRITISH @mm DE L,I NT‘R'EUR

«  Oil Additives (~20% of EBITDA): #1 global provider of P2S5.

»  The high-quality P2S5 market is a consolidated market in both North
America (where Perimeter is #1) and Europe (where Perimeter is #2).

Select Customers
FAfon  Lubrizol  Oronite  iwiweid
7

Other Canada
Australia 59 2%
5%

‘\\

Europe
10%

us
79%
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Long-Term Growth Track Record

sm) .
EENRevenue EEMEBITDA  —— EBITDA Margin
700 2010A - 2020A CAGRs 45%
41%
i o 40%
600 EBITDA:
12% 18% S6m
500 30%
29% 29% 29% 30%
400 ,.--.-:':‘.".‘J.---.. 259,
.......... ,
300 N 340 20%
,,,,,,,, : 15%
200 ;
E 10%
100 - ot [
i i 136 %
....... i ]
0 5 ; 0%
2010 20m 2012 2013 2014 2015 2016 2017 2018 ! 2019 ! 2020
1 1]
g‘*"e" % A NA NA NA NA 7.8% 7.2% 7.3% 17% | 38% | 24%
evenue 1 1

Source: Company infarmation

1) Expected margin based on actual 2019 revenue performance and projected fived/vanable cost modelling. Actual 2019 margin impacted by: Lowest US fire
i Closed acquisitions which operated at lower margins. -
ii. Record sales by Australia distributor which operated at lower margins. season in 16

Wi, Qutages at significant Qil Additives customers which negatively impacted margins.
2) Defined as total US acres bumed ex-Alaska; 2019 was the lowest since 2004

years!?)
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Positioned for Continued Market Leadership

Product  Extensive performance, safety, and environmental testing driven by stringent regulatory and
Qualification qualification requirements of the U.S. Forest Service

+ Perimeter provides a comprehensive, integrated product and service offering
+ Perimeter manages all aspects of Full Service base operations, including inventory,
storage, mixing, and aircraft loading
+ Perimeter owns nearly all the equipment, and provides and manages the personnel
+ Perimeter also provides highly specialized equipment and services:
+ Mobile Retardant Units to support forward base operations
+ Specialized ground application equipment that can operate 24/7

+ Combination of mission-critical product and service capabilities positions Perimeter as a
unique partner where failure is not an option

Full Service
Requirement

1T\ BT+ USFS bases carry as little as one day inventory and require frequent replenishment when busy
L1 DN+ Perimeter’s strategically located supply chain delivers nearly anywhere in NA within hours

Strong
Customer
Relationships

« Strong, long standing relationships with customers lasting >30 years
+ Consistent new productintroductions pulled by customerdemand

,oA Perimetersoumons



Long-Term Fire Safety Volume Growth

2009 — 2020 Retardant Volume CAGR =~10% (1)

Higher Acres Burned and Longer Fire Seasons(?

B T Increasing Wildland Urban Interfaces®

Growth Drivers

Increasing Firefighting Aircraft Capacity®

(1) 2009 through 2018 data per the National Interagency Coordination Center; data not available from NICC for 2019 and 2020 and epresents management estimates; calculated CAGR is 11%.

(2) Per USDA Forest Service data, the five-year trailing average of acres bumed in the United States has increased at every five-year interval between 1995 and 2020, from a five year trailing average
of 25 milion acres bumed in 1995, to a five year tailing average of 7.8 million acres bumed in 2020.

(3)  According to Proceedings of the National Academy of Sciences of the United States of America, the WildlandUrban Interface was the fastest-growing land use type in the conterminous United
States from 1990 to 2010, with 97% ofthat growth the result of new housing

(4) Since 2010, US, aircraft capacity increased significantly and is expected to furtherincrease.
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Total Fire Suppression Spend ($m)

Long-Term Fire Safety Volume Growth

Domestic wildfire suppression spend is growing

Federal Fire Suppression Spend

California Fire Suppression Spend

oo | 1985 - 2020 |
001 ' i
. CAGR: 7% |
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mmm Federal Suppression Spending =3 Spent per Fire

Mote: Data based December year end; California has been calendarized
Sources: National Interagency Fire Center; CAL FIRE
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Long-Term Fire Safety Volume Growth

Wildfire severity and suppression spend are increasing globally

.
Australia Overview e & Chile Overview L
= Australia’s annual federal spend on aerial firefighting has steadily *  The number of forest fires in Chile has increased over the last two
increased over the past 15 years decades, along with an increase in fire intensity as measured by
acres burned

Annual Costs for Australnan Firefighting Aviation Program

Fi . . " Acres (HA
ﬁmégm) Fires by Seasonin Chile ﬁ;:;fs;ndj’i.
10.0 600

8.0

6.0 400

40 200

2.0

0.0 . 0
[l e B T o el T o T e el T e el B B I o T
BBBEEEE5R3883388888888880555548
—————————————————— O O O O O O 0 N YO

. Number of Firgs e fAcres Burned

Canada Overview I *l Europe Overview -

= Researchers at the Canadian Forest Service project that wildland * longer fire seasons and more severe fire weather are projected
fire protection expenditures are projected to continue to increase across most regions of Europe by the European Environment Agency
rapidly, particularly in western Canada

Acres Burned in European Countries (2019)

CAD (m) Cost of Wildfire Protection in Canada Acres (HA)
500 2=  Spain G 5 (77ousands)
400 Other Countries M. 43
;‘rgg El rortugal — 4
I|II|I|I|| | e ——
0 B ] France N 23
555 gg 8 82 FRRES 3 BEEEBEss55 35 = Greece HE 9
rrrrrrrrrrrrr SN h—

Sources: Corporacion Macional Forestal European Environment Agency; Statista; Govemnment of Canada; Wildfire Today
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Long-Term Fire Safety Volume Growth
Prevention & Protection is a significant opportunity

v Perimeter's products have proven effective in
protecting critical infrastructure from active wildfires

v" A single application of Perimeter's prevention product
can be effective for a full season

v" The prevention/protection product offers customers
very high value at low cost

v Target applications include utility poles, critical
facilities, timber resources and personal property

v Utilities companies — looking for alternatives to forced
power shutoffs— are a significant opportunity

» California’s 2020 wildfires emitted an estimated
112m metric tons of carbon dioxide— more than
the state’s annual emissions from fossil fuels

v California’s largest utilities recently announced $13
billion in spend to reduce the risk of wildfires

v" Perimeter is currently engaged on a prevention project } Perlmetgr’s F’revent@n el Prote_ctlon el o
with a large utility and several large counties, and is in (EEE f|r_e .9 gl M e
advanced discussions with other utilities ins{Jrance P L e LS 2 ecosystems, i presgrju-e

: e o the health and safety of surrounding communities
companies, and transit/infrastructure providers \
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Critical Service Representing a Fraction of Spend
Retardantis the active ingredient, and a critical component, in wildfire fighting,
but consistently represents 2-3% of suppression costs

Fire Retardants as a % of Federal SuppressionSpend  Fire Retardants as a % of California Suppression Spend

Retardant Retardant
Spend Spend
3% 2%

|

All All
Other Other
Spend Spend

97% 98%

Note:
1) Federak Based on 2019 US Federal retardant spend as % of Suppression-Only Federal Firefighting Costs
2)  CA: Based on 2019 US CA retardant spend as % of Califonia Department of Forestry and Fire Protection Emergency Fund Fire Sup pression Expenditures
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Perimeter Investment Framing

Fire Safety Volume Growth m > @

EBITDA Margin Expansion m C— m

Perimeter Projected 5-Year CAGR

20%

15%

10% Range {%

5%

0%
Revenue EBITDA



Value Drivers

®
==

Profitable New
Business

International
Opportunity

Prevention &
Protection

N

Productivity

and Cost
Improvements

Annual cost
improvements to
offset inflation

Value Based
Pricing

Rigorous value-based
pricing methodology
across customers
& products

USH

Capital
Allocation

Fire Safety M&A

Other M&A
Share buybacks to

capitalize on
potential seasonality

Special dividends

Value driver realization expected to enhance our underwritten returns

16
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Perimeter: Core Economic Criteria Scorecard

Criteria Commentary Fit

* Consistent volume and price growth expected over the long-term

Recurring and Predictable . n fire season introduces near-term variability, though dampened by contract
Revenue Streams structure, operational value levers, geographic diversification, and growing
prevention/protection

Long-Term Secular * Increasing fire severity, and increasing use of retardant, is a global trend
Growth Tailwinds * Nascent Prevention and Protection opportunity can be significant

* Retardant is the active ingredient, and a critical component, in Wildfire fighting, but

Products that account for consistently represents only 2%-3% of suppression costs

critical but small portions
P * Cost of failure involves loss of life (civilian and firefighter) and potentially

¢ 00 06

of la L value streams catastrophic property, infrastructure, and environmental damage
Significant Free Cash
Generationwith High  * ~40% EBITDA marginand ~2% capex as % of revenue
ROTC
Potential for * Fire safety tuck-ins are expected to continue with an established pipeline of
Opportunistic identified opportunities
Consolidation * We will evaluate acquisitions outside of fire safety
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Perimeter Key Risks & Mitigants

Risk: Fire Season Variability

» Contract structure with tiered pricing
» Operational value levers
Mitigants

» Opportunity to capitalize on “cyclical within secular” via share buybacks

» Geographic diversification and Prevention/Protection should reduce seasonality

e Risk: Market Entrants

T

» High cost of failure
Mitigants > Stringent regulatory and qualification requirements

» Integrated comprehensive product/service offerings
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Perimeter Investment Highlights

Mission Critical Supplier
v Mission-critical supplier of retardant to wildfire agencies globally

Attractive Financial Profile
v’ ~40% EBITDA margin and ~2% capex as % of revenue

é? Long-Term Volume Growth

v" Long history of increasing fire severity and retardant use

_‘;A Perimetersownons

Value-based Pricing
v’ Critical product/service enables value-based pricing

9 Consistent Margin Expansion
v 12% revenue growth v. 18% EBITDA growth over the past decade

o Opportunities Across Value Drivers

v Opportunities across our operational value drivers and capital allocation

)

Our goal is to deliver private equity-like returns with the liquidity of a public market
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